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Timothy M. Chase

Timothy M. Chase 

3450 Sacramento St. #443 ( San Francisco, CA 94118

                                                            (415) 225-4200 ( tim@worldbike.com
QUALIFICATIONS 

· Outstanding sales track record that consistently exceeds quota

· Ability to analyze and problem solve in challenging environments

· Excellent communication and presentation skills

· Ability to work independently as well as being a team player 

· Entrepreneurship that strives to deliver high Return on Investment 

EXPERIENCE: 

Professional Cycling Management 





Ofoto / Kodak Cycling Team - Pro Cycling Series



San Francisco, CA 2/03 – present

· Executive Producer Fox Sports Net national cycling telecast.
· Manage all aspects of team alliances with current and future sponsors worldwide.

· Coordinate marketing results into quantifiable benefits of impression for sponsors.

· Execute race day strategies with proven results under high-pressure conditions.

· Build sponsor, press & VIP programs to have an enhanced race day experience.

Sales Manager

Protexis, Inc.







Vancouver, BC
      9/01- 2/03

· Managed Sales territories for USA, Europe & Asia markets and help create the project management life cycle methodology from cradle to grave. 

· Developed a strategic partnership with Conxion to provide a turnkey Internet solution to Software Companies to download  & mange their Digital Rights usage of their intellectual property real time. 

· Cross-sold within organizations to high level contacts in Engineering, Financial, Legal and Marketing.

· Orchestrated initial phrase for Marketing and Sales literature focusing on delivering ROI via Outsourcing.

· Attended numerous networking, tradeshows and vendor partnering events on software, security and how to package and sell your product.

Corporate Sales 
Sendmail, Inc.







Emeryville, CA 
     1/99 - 1/01

· Top Sales Rep in profit and growth, consistently 30%+ over target.

· Only Rep to achieve sales quota every quarter.

· Successfully negotiated software license and premium support packages with Fortune 500 companies - i.e. IBM, Microsoft, Sun Microsystems, Citicorp, Amway, The Prudential, The Limited, Inc.

· Sold numerous software licenses and support programs into the Government and Education markets- i.e. Air Force, Department of Defense, US House of Representatives, Harvard, Columbia, Yale.

· Signed several key Reseller and Distributors agreements – i.e. Software House International, Soft Choice

· Overviewed the implementation of custom software and support packages for key clients.
· Percentage of cold calls that were successfully closed highest in sales force.
· Established Corporate Site License pricing model.
· Sales / Marketing liaison for pricing and literature of products and services.
Corporate Sales 
IMSI Software







Novato, CA 
 10/97 - 1/99 

· Developed successful profitable corporate sales program.

· Expanded sales region from local to national territory. 

· Developed client list to include Fortune 500 companies.

· Received 1998 award for top revenue generator.

​​​​​____________________________________________________________________________________________

International Adventurer 

www.worldbike.com 








1/97 - 9/97 

· Adventurous solo bicycle trek through five countries and numerous islands.

· Actively maintained extensive web page while traveling.

· Assisted in humanitarian Aboriginal Outreach programs. 

· Received Honor of Ambassador of Goodwill in Australia.
Sales Manager
Port Stockton/Smart & Final Food Distributors



Stockton, CA
 5/95 - 12/96

· Top sales representative in Bay Area for sales and profit.

· Managed Bay Area 5 person outside sales force territory with sales of $10 million annually.

· Assisted in development of custom software for company wide sales force.

· Responsible for national account development and implementation.

· Primary vendor-broker liaison.

Sales Representative

SYSCO Corporation






Houston, TX
3/84 – 5/95

· Top 5% of sales force consisting of over 10,000 people.

· Two time recipient of SYSCO’s highest award (Torchbearer).

· Managed annual sales and collection process for $3.5 million territory.

Education / other

Florida International University 





Miami, FL     

· Bachelor of Science in Marketing

Miller-Heiman Strategic & Conceptual Selling

SYSCO Corporation 3/84 – 5/95

· Sales and Marketing corporate seminars 

 Hobbies are long distance road cycling, last year placed in the top 5% in The California Triple Crown.

Mountain bike endurance adventure races around the world.

Reference Available Upon Request 

Available for travel

1
2

