Software Questions

Name:
Timothy Mark Chase

How many years experience do you have in software sales or software sales management?

I have been working in software sales for three years.

What types of industries/vertical markets have you sold to?

I have sold to primarily Enterprise customers, Global 2000 companies, the governmental sector, VARs and resellers, as well as System Integrators.

Some examples are:

Enterprise:
The Limited Inc.



Estee Lauder

Playtex Products Inc.
Prudential Insurance



First USA Bank




Carnegie Mellon



Blue Cross Blue Shields of Maine
Raytheon





GTE
Dunn And Bradstreet




The Franklin Mint
Lockheed Martin

Datek Online




Rite Aid Corporation

Alamo Rent A Car
Johnson & Johnson




Whittman-Hart
Nortel Networks Corp




Sony /MCY Music World Inc.


Reuters






General Motors (GM)
US Web Cornerstone


Government:
Natural Resources Canada / Revenue Canada
GSA

FAA
Department of Veterans Affairs

US Small Business Administration
National Park Service - CRS&P HPS

National Institutes of Health
US Army

US Air Force
ACLU

Navy UnderSea Warfare Center
National Public Radio

U.S. House of Representatives


US Department of Energy
US Department of Justice

Education:
Harvard University
Harvard Management Company

Yale University
Wayne State University/C&IT

New York University
MIT

Michigan Tech University
Cornell University

United States Naval Academy
Tufts University

Association of Graduates of West Point
Georgia Institute of Technology

Ohio State University


Reseller / Channel:
Software House International


Soft Choice Corporation

Iperia

Biscom

Software Spectrum
Four Way Computer Products

The Destek Group, Inc.


Spectra


Veda, Inc.
Friendly Computer Systems, Inc.

The Strober Organization Inc.
Saturn Enterprises Inc

Green Pages Inc
Tech Superpowers, Inc

Service Provider:
Global One
Smartserv Online

Todaylink LLC
Valley Net

Compco Industries
Web Development Services

CityUSA Internet Services, Inc.
ConsultNet USA

Telserve
Acme Brainworks

ComputerWorld
ServInt Internet Services

BIZynet, Inc.
OpenROUTE Networks, Inc.

Net-tel Communications
Netmoves.com

What was your quota and achievement for the last 3 years?  Group quota or single contributor?

2000
$1.5m
single contributor
1999
$1.5m
single contributor
1998
$1m
single contributor
Ratio of new business to installed base?

As an outside sales person, eighty percent of my sales were new business as opposed to the currently installed base, which was primarily handled by our inside sales team.

Direct vs. channel sales?  

Direct sales

What software products within your current position are you most familiar with?  

All of them

Previous positions?

Corporate Sales, Regional Sales Manager

Salary expectations, base/bonus for new position?

Negotiable 

What percentage are you willing to travel?

10% - 50% or as the position dictates

Open to relocating?  Where?

Yes.  Flexible.    Open for discussion for the right position.


